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Greenwih homes beat Dow

By Richard Lee
Assistant Business Editor

Greenwich real estate agents have a new
bullet in their belts when wooing prospec-
tive home buyers.

A study commissioned by the Green-
wich Association of Realtors, reviewing
quarterly selling prices between 1987 and
2006, has shown that those who bought
a home during that period were rewarded
with a 625 percent return on equity.

That surpasses the performance of the
Dow Jones Industrial Average, the Stan-
dard & Poor’s 500 and the Russell 2000
during the same period, the Realtors as-
sociation said.

The three stock indices recorded returns

In two decades, appreciation is 600%

of between 450 percent and slightly more
than 500 percent, Ray Kehrhahn, assistant
director of the Center for Real Estate &
Urban Economic Studies at the Univer-
sity of Connecticut School of Business,
told an audience of 200 association mem-
bers yesterday at the Bendheim Western
Greenwich Civic Center.

During the same period of the study, re-
turn on equity in Connecticut as a whole
was slightly more than 300 percent.

“Everybody knows Greenwich real es-
tate is an excellent investment,” said Keh-
rhahn, who conducted the study. “With the
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it Anderson and presxdent of An-

* - dergon Associates Ltd.

Dcs;nte a nationwxde drop-_-
in sales and prices, statistics:
showthat sales|of single-fam--

(ily-homes and condominiums

were higher in: Greenwich in

- the first quarter of 2007, com-

- pared: w1th the same pcnod in,

006:

“In the’ ﬁrst three months of

2007, seven houses sold in the
$600;000:to $700,000 range,
.compared with two’ durmg the
‘same-‘period last year.

- There were 27 sales’ of hotis- -

~es in the $1 ‘million to- $1.5

-million - range; compared with

23 last year, and 29 in the $1.5

‘million” to- $2 million range,
compared with 23 in the same.-

 petiod of 2006.

- ‘Houses in the $2 ri‘hlllon to.-
‘$3 ‘million rangé and $4 mil-
lion to $5 million range and-

p: Jumped from 27 to 34 and 11
'._‘_to 14, respectively. -
g -Sales in other categonr?,s ‘te-
" mained the same or slurhped.
The . report ‘should be use-
_ful for real estate agents who
stress to home buyers the value
of Greenwich property, said

association President arolyn

“For’ years, we’ve told cli-

‘énts that you'll love living
here, and this is the best mvest-
“ment you'll ever make,” she
said, adding that now .agents -

can respond to clients who say,
“show me the humbers.” =
She attributed” Greenwich’s
vnbrant real estate market to
dedicated agents, strong zon-
ing, proximity to New York

City, good schools ‘and com-

'_petent town government.” = .
‘Peter Tesei, chairman of the

“town’s Board of Estimate and

Taxation, told the audience

“that he has benefited from

being a Greenwich property
owner, buying a condommmm

- for $1 56 00 and 4% years later

selling it for $365,000.
The .association is’ fortunate
to have the repot‘t Gloria Chin-

- Besthoff said.-

“It's a wm—wm for buyers

and sellers,” she ‘said, “I see "
myself usmg it as one of my
'Itools : :
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results of this study, you can talk to people
about buying a $4 million home instead of
a $2 million home.”

“Greenwich real estate during bad eco-
nomic times — the volume goes down,
but prices remain stable, unlike the rest of
the state, where you have significant price
declines,” Kehrhahn said.

Answering questions from the audi-
ence, Kehrhahn said he did not include
stock investment transaction costs or divi-
dends or the effect of taxes and reinvested

- dividends in his study.
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